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Advance selling considering consumer valuation uncertainty and
seeking cost
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Abstract We explore the optimal advance selling strategy considering consumer valuation uncertainty
and seeking cost. We build a two-period model and consider a seller that sells a single product to strategic
consumers, who make purchasing decisions to maximize their consumer utility. The seller needs to set the
prices in both selling periods and the capacity level for the advance period. We show that the capacity level
for the advance period depends on the cost of unit product. Specifically, when the cost of unit product
exceeds a specific threshold, the seller should always adopt the advance selling strategy. In this case, the
discount advance selling strategy is optimal. Otherwise, the regular selling strategy is the best choice for
the seller. In addition, we find that when the risk cost index is relatively low, a higher consumer seeking
cost leads to lower advance selling price and total profit. Otherwise, the higher the seeking cost is, the
higher is the advance selling price and the larger are the total profits.
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0 5|8

IJLAER, BitE (advance selling, AS) EA—FREIRE 87X, ZERSIMFELBR T ZNH. FE
LS A R AU B 3G ARV SR IR AT BT TR G B R VLRSS, EE3ER . =B, IKEARIZENEE
Z R XTI F R ABEN T T2 E. ALPHERRANTEFRRE, LR
W E., mAEMMHIRREZ X, X2 KAWL RERAIED REHTHRBE MIRE. e, HHE
BT S EZ B IEE ARG L EZ AR I, X B SN #K T 1EH 85BN 8% 0 B R B g b
WG (discount advance selling strategy, DAS), LR TERBIET =B ATHEZ. NSEEN
AENK, BIETTUSBHEREREREET BT B4, FArShaEmEiitaERe. BAE
FXE. T THAET S, MOTEY TAZZImmME, 8 —EHA =586 AU E 508 G IE ¥ 8
B AT REAFTEAY B BT XU

Bz, WXTHRIFRWB AT HEED) (n: FE. MEHE. WHAHES), MR EEMk
BRI MATAEMN SR LR R, ARG RNESFRETED, MR8, MiTFHTNERY
SE M SRR AT 8 B AT SR LR B KAk A SRR S X R S il R LA s T 0, TN TSR AT
BRI RETTH. Aviv Al Pazgal!l BBFSTRI: MRS ERAVRMIERZ NI, BaEm 20% 1
R, BT, SO TH BT A P2 TE M B SR B 0% A TR

TR AW AT A ML N KA, BT E S A ER AR e e B & h e e -6
Blan, HRE M FESBRERHA M ER G TS A Y ROE, EEREURRSERE; S EHES
FXERWHERETHERE LSRN H BSR4 Wt EFED, b TR REREE
PR, HRE AT RERMS TR S HE. URRFIL A, S i aH 5, HREUERRR
TLARMER FOLMHESA THER M. TIXFMEEN AR E SR LT S ERTU A RE. e, HRE
AUERZEER I, B R A T W R TeE, FrtEs B M0 as 4 23 i O st ™ S E
. T RE G EAARE N EEAESBUERE NS HTR.

XERESF TS, HREHRE RGBT AR N ERA 1. LRREILE, 1S
TR LT — K TPl ZETHAFEER RFI=5, XMEE TESE SR BT RS, R
BB S MFREAS (RASTTEMEN 120 TF] 400 TTARE) SHXREFINHLER. I
BRI BT REN RN, ZOEHRA. WERASHEEN R WERRA. e, HRETITTU
BRZIEWHERTEZE RTINS, MAEESREEMERRANTERE, B2 Y 2L ER T
R XHEERORL, BN A MEN AR S EA I RRE, S S E N MBS R E— MES R
H )R

BT BRI, ASCREIE S RIE R E ST R A HEAR SRR, Frm T RE: Sk
AT ATETE T RR AT RS AR, 898 R RLA0 {15 5 B B Ay 7= S % LA J T 0 D 28 7
T B A R A AT s 44 B i e T S v

1 3CERGRE

SASCHCH SO E ERSETERETE TR H8 GEA IS R A B9

Horp— U R TH R EfHE. HA Moller /1 Watanabel®) LA J Li 1 Zhang!® %8 T #i 2 i 14 2%
HAG{E. T Xie M Shugan(®!, Zhao M Steckel®!, Nasiry I Popescul*!, Lim I Tangl®, Zeng'® LK Yu % (6]
WREHREERATEN. BAHEHE, Zhao F Steckel® BFFE T AN T, LIHEFEITMBIE K
MBI E R EARITIBIE (DAS) REEXTHE MM N, S5 T R BIEM R IE L 4E
WUEAFR. DR R B E v R T R OR NS 2 4 1 S A (BN B R A TIRR RN A 6, Bdoteit, 4
HREAGEM T EN LA, S8R YR AEEIT PSR, & UGB s S e Enw B
18 Nasiry Ml Popescul! B9 TR IEHEE T, I HZ SN RENTERISENBN. Ai14ET
A BEMEMESHEME, YUATERBAERAMS. Lim Al Tang® R LEE—NESERH
AT RE . IR RERBRYVERE, S0 T i e TR RN, RS RN
FEAME TR TGS, WO B (premium advance selling, PAS) % 28 BRI BNERE, SNIGERHRN
ZIEFEIEH MBI (regular advance selling. RAS) $K#%. Yu % 6 BRR T SIS EMEE T, BB IHEE
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RAEMEA W S ERRMPIE RSN, A4 L TN BE RN S BER B RS /KT- BRI TE
®: EHREHEEREARLERE TR LTS, SERNRAIHE (DAS) 585 £ HE15E
ERBR/PMITG T, HEEMRARNBE (PAS) 8. AxE Yu % 0 WHERBIETEER T IEREN
BERLE.

Su fil Zhang!” BIBFFRER T HHRFHEBREA, R T AEETEIERRE (regular selling, RS) %
B T AN AR AT A SRIERT Y B PR AT BT . PR BT S I B B R A A R, Ry
WFL. LS, ERE R RRARN T RA T E R 8 T SRR B RIS B8 BRI A T A.
EAPRBERIEFEE T, YHHRFE SR EHIMEEE S R E TR A, HERa LRSS
B UIRBAMER H TR, 20 E R BEFES, HitH AR BRRBIEN
HEATBELSR Ry .

EHNEXTIEMFROEE T SR, TEFEES M e 12 Amass 19 gty 04
EEM 09, s U9 s 11 % Heb, FES VY ERETAERITIRER b, B T s U
BRI AR LIRS b AR L E T E F AL, B2 T eI HN T — &5 EE 5SS
MHBMHEBE 5. B TS 12 S AMALRIE STRER RGN, @Bt FEHR AL 24 7= 5 AU Rl
¥R B BETHRME NI S i R X . FFF3BH, b iy SR 1E B B0 56 T 247 5 RIG ROAT
BIRCR AR B A RS, HAEH T ZES BTSRRI E A &0 THEEH - RS =58
& 193] PR T AP BRI B E P A AR R T, RS R 00 T S R oG R 17 (A1, BF
FERRARMAR IR TR FGR RS, HB RN AT RRAME. FHE U T
BN A BUTEUN IS R FUT RBUEN RV EAREN T, e AR R B E RS =Rl E
#r B = Sh B AU B B IRBHAT T AF9T. S84 D6 BT & i HER 5 R B T BB KT A IES 3
BIRGERAEAL XD R PSR A &M, R EM B BE 2 A RS RS AR F R R
BRBGEITHRA T, HRE THE I LA RS WHER BARMGTHE . A%S 7 %
BIEINREMITEIT AN Poisson 137%2, TEXRIBTIEM AR T2 RPN ERM L, B r5EKg
TR A S YL sh S AR

X TF BB CE, A CFRZEREFFEEATAEHERER BN, HRISENIKE T aReymii
MEFHTELEA R, 41 T BIE RIS A&, RRHE T H AT R AT BB MR8 15 4 0.

F 1 XTHT ASCH BAAMRICR, 1A SCHI T
* 1 FASEFBAIBIALTER

SCHER WRT B EMPUR  AEATE BRI FENE
(7 BB B p A S
Su 1 Zhang BT R o HEEH X v R
(3] %#m&m% P A
Zhao Fil Stecke T HEEM v X DAS
FEBMNE
Li fl Zhang™® ERHERE p BHBEN X x AS
EEHEHTRE Q
: I5] F—BBHE p e PAS
Lim f Tang BRSSO . oY x RAS
asir o 4] BB BT p N DAS
Nasity Al Popescu™  cpvmitis p D Y s PAS
%”f‘ﬁ&ffﬂ‘g j 4! DAS
Yu % ¢ IEEHERNE b2 WEH v X PAS
TiEESR S
FE—BrENtE p
AL IR HEME po BREM v v DAS
TERSR S

2 [l SR
A3CE B — M E RS T S E AR P B B (FUESIRIE S S EN) SR s R ERE
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H & 30H S RACF N BB A W SERAL, 598 R T00H 11 302 ) SRR AT A SR B U P A A T B S 5

®

SRR BENFSREMR 2 PR

®2 BMEBHREN

2% X
c B R
THFRERT AL TG, IR {1, h] bR mERE R RE N G(v)
M g(v) BIBENLIAE, HPEN po, 5FEER 0, H Gv) =1-G(v)
o MBARE, 0<a<1
8 AR, >0
' HEAWRENE
N; ERAEEFRENEE
Nu e R ENEE
I BEH S A
YRS E B4
1 A= G T EREN
p2 BAESAIEEEEEN
S BEES R
BRI IR

1) BB HERNBIENE (informed) BIRETERIEREMIEGEHEEHE (uninformed) HIARK
ETMERHREWE. TEER B BMUL IR, JFEIES Bl veR.

2) HAEMEAHE.

3) HAE RIEHH .

2% Prasad % U8 MZEH g ¥ MENRE REOEDEHHBRE 1). SSEBER NS E TR
HET BT W ROTEEE, EREPMH LS SRR, MAERSN N REEEES
BEMGEHRA THRAF-RNHERER, FAMIICEEN #EMRREERE. Wit h THREERE
BABRZ XTHT T ARSI E R, BFLAES — I B AR (1% 7= S B G AR FEABRE M 22018 R
MR 2), FEHBR RS MEREN RO MEERAMRECY G(v) 839554 13, RAMRBE h < 2, &
BRI RE 3) RYIHBZELRIEHRE, fO1FELBIARAMN B 15 E ARG
KUK, B 1 i T EE e R R ROF.

BRI p A1 S

HERIRE p,.

HHIRHREEFRGWE. AE 5 R P B I PR T,

Y Y
it 3 R
B 1 BHR4EF
TSR, HERRERERNE n AIRAR S. SN BE B IHREESGHE, HHEMN
FEBAR E(v) —p — b, B E(v) AH#REXT A REEME. FIERHEY, 25T EE
FTLATERARIIRAG ™ i, S ERTOR EN BRI o, IEEMBIEHE T TSR EMEE, FE, M)
FIFHFRH v — pa.

3 #REE
BATRABHEEDAR p1, po M S, B, RIWIER HEHFIHEBAMFERSG R R EH HEBN#
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po; HOR, R EE T B WG TAT N, REBRRHTENH p; BERE S EERFENRBRMHES
&7 S.
3.1 EEHEN

FEERHEL, HREWTH R GERIEEN BRBHBAT R v —p > 0. IEXHERK SAEY

(S, p2) = (p2 — €)(Ni + N, — S)G(p2) (1)

Xt (1) R—K T4, BEIEHE 1.

T 1 (BREFHERNE)

BARIER S BRSO S RE A A X,

I, c<g
N h+ec
P2 = 7 c<ce<h,
h, c=h.
Hc=2-
iEER 4> =FHEOLHEA TR
B 1. (c<c<h)
X (1) RS, 78
Ola(p2,S) _(h—p2 p2—c\ o htc—2p B
By =\ 7= - (N; + Ny S)_———h_l (N; + N, — 5).
FEEFHNE =1 M p=h, 7
8H2(p2,5) _h+c_21(Ni-+-Nu—S)>0,
Ops ol h—1
Ollz(p2, 5) — E(Ni+Nu—S)<O
3}72 pa=h h—1
8 o (p2, S) 2 po BIMIRREL, pb = BEe

# 2. (c<¢)
Sig MalenS)) <o g A <o, fh HES) < 0 MBTH p2 € [1h] RS Bps =1
#7% 3. ( h)
545 Mafpa5)|,_n >0, 8 p5 = h. EHE 1IEHE.
EH Mzﬁﬁeﬁ%ﬁwmnmf—ﬁmm CE BT, BRI B S R M S AL B RIG A B B
. %F%ﬂtztﬂkﬁﬁﬂa‘ (c < ¢), BYETIR R FIMA SRR, I ESIEM IR RE R TR R BE 8T
FEWGSE, AT TCI I B Xt 7 S A AT A T 2R IA . PR AR B (c = h), TRBYERM
(i E BRI, S ERHRSTN. TEF PSRRI 8, BB AL 5 R AR NN, 28R R R
BT, DR R R AR T
3.2 FER
EFEL, Fral S mEN#EATIANE, 4 EA M EW ARIRFHERETITRSA BN
BETENE p, 1B EA = E() —p — B, 0 1/ = ap, + o2, apy Fl Bo? HHREHREHLER
aﬁﬁwhia@mmzmmmm 19 s, TR ERE R, TR EE TR 2R SRR
SRR BEGREEE, R RSEOERRA. [, HREuATReEESHRR, HPREE
BB B TS 7 5 TE LR T DU B TR KR, T SR XU, (i TS Tt SRR R I R A
B ESERBIRUAN EW = Elmax(v - p3(S),0)]. HREREFT R EFRIITHRBOMAKRT
T S A A SRR B AT 3 AL BT AT BT 3651, B EA > EW H EA > 0, 575
p1 <B1(S) = [E(v) — E(max(v — p}(5),0)) — Bo2] /(1 + a) (2)
e p,(S) RUTIEHRAR S THERTURESHERTENSE, & 5,(5) BRIEHTENHE. BN
MSLF S, ¥ 7, MorT S, L (2) KB
P, = [E(v) — E(max(v — p3,0)) — Bo2]/(1 + ) = [E(min(p},0)) — o]/ (1 + ) (3)
I 2 (BMEBIENHE) B
BRBENHEN 51 = b3 — [ (05 — v)g(v)dv — Bo3]/(1+ ) H P1 < p3-
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Py = [E(v) — E(max(v — p3,0)) — foy]/(1 + a)

/lh vg(v)dv — /p:(v —p3)g(v)dv — ﬁgg:l /(1 +a)

_ /l" vg(v)dv — /l"(v — p3)g(v)dv + /lP; (v — p3)g(v)dv — ﬂaﬁ} /(1 +a)

;—/l”(v—m (v)dv — fio? ]/(1+a>.
E# E[min(ps,v)] < p3

P = [E(min(p3,0)) - Bo3]/(1 + @) < (p3 — o) /(1 + @) < p3.

I
3

JEF 2 jEHE.

SEH 2 4N T BRI BETH, RYRERIN LR BTN, RV RE SRR MR RRTBHT
7=, OO T DATE— R R RO R A R R A | R ST, })\ﬁﬁii_@l%?
PR EAEEAREIE S REMRIEE. Yo % 0 RN RHERRANFE 58 T A5
Py = Elmin(ps,v)], & 1 7T Yu % 8 2, 35mnt BTTHI, 280 AR AMAH, ﬁ%’%‘rﬁir“
e — S B R BUE MRS S AT, B BRI AR (1) BR

Mas(S) = (B, — ¢)S + (p2 — ¢)(N; + Ny — S)G(p2) (4)

THE 3 (RILHEYEL #)

BRFERARY 5* = N; 5% S* =0.

B ENTENH 5, MIEREIR ps WIS FRENRAR S, BAMEN (1) RHEHmAE
MRS FTARABIERAR S* = N, BF 5" =0

EHE 4 (HERIHRMRE)

PETATR By SR % 3 BTR, o o= YD o~ 3(3 1 2a), b=6(4l+dal —h -
2ah), d = 3h? + 1212 — 6ah? — 26(h — 1)3.

x 3 HERBLNE
%t RO EUBEHRSR BURE
c<c¢ ps =1 S*=0 RS
c<oSt p= GO SOCN . _me e N ag
c<c<h pzzﬁ% S*=0 RS
c=h ps=h S*=0 RS

A AR (4) B
Mas(N:) — Mas(0) = Ni[p, — ¢ — (p5 — ¢)G(p})]
= N;[E(min(p3,v)) — Bo2]/(1 + &) — p + p5 — c — (p5 — ¢)G(p3)
= Ni[E(min(v — p},0)) — 802 — ap5]/(1 + &) + (p; — ¢)G(p3).
BHeEE c<c & c=h WHER, HFHE 1 75 pilocc =1, pileen = h, 518
Mas(N:) — Mas(0)]le<e = Ni[E(min(v — 1,0)) — o2 — od]/(1+a) + (I — ¢)G(I) < 0
Mas(N:) — T as(0)]|e=h = Ni[E(min(v — h,0)) — Bo2 — ah]/(1+ @) + (I - c)G(h) < 0.

BT py BRTF c WELERE, BTl b, Mas(N;) A1 Mas(0) 34 c BYELEREL, FHHE as(N;) — Has(0) &
XF c WESERE
BTFRER ¢ < ¢ < b X, BEE 1 TTH plloccan = 25, X Dy = [0 — [P( (v)dv —
B02)/(1+ ), @ b, = Zpeipticl — B0D o nq8
_ (h+c)Bh—c)—42  B(h 1)
L= 8- +a) 120 +a)
Mas(N;) — Mas(0) = N;[E(min(v — p3,0)) — By — aps]/(1 + @) + (p3 — c)G(p})
_ N_[(h+c)(3h—c) e () O 0)2]
‘I 8(h—D(1+a) 12(1 + @) 4h -1}

(5)
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B e<e<e i, Hag(NV;) — Mas(0) > 0 {ERYSE, # S* = N;.

W< c<hBf, Mag(N;) — as(0) < 0 fEMAL, # S* = 0. FEH 4 JEEE.

HEH 3 MEH 4 7H, RNEERE HBA MRS A E. B, MEA™RRRER
ARERT (¢ < o), HERN M ERMAIER SHEHMME, IWatBraERENSEE, SCRATBER
B A BT RBIMINE. LA R REEARER (¢ = h), BERN S RERSMIETSE
¥, WRTBSER AT, MO RIE R AEARET, Bl ¢ < ¢ <& HBETOT= 0 o] AR R KM
H, SO S PTG SE, AT N 4 R AT & s JE R 40 2 A B H R E TR
WELA R, MBI SR EAETITITIEE LAY, YR RAREE KSR, flc<ce<h R
B REBUT L SN 3575, (HER R BASE RN SRS ET B REAE /D, WHRE
LM TERERHENERGE. Fit, AR SEEX N ERSHME, W EEATE RN
EEAGEEHBREETENM - REENESE. LMEE THERRATE A EHREERMANE, BT
R ERRESERMRREE LRSS EREBL P F s Y ERE. Yu % O
IHY ¢ < c i, HEFRERTENEY HERB LR, AXEZEEREHRUAWER TRHEER, 4
¢ < ¢ B, IEHSEREE AR A W B

Y ¢ < ¢,
ITg = (I — )(Ni + Nu);
% ¢ < c<CHY,
. o [(h)Bh—) — 4 (A1) (h —c)?
Mas =N =0 pira 20+a] TNV amoD (6)
W E << h B ,
HAS_(N2+N1L)4(h_l)7
%CZhBTj‘,
g = 0.

Xt _LRFE ST, 1RBIEHE 5.
EIE 5 (HBEHRA S ERIRAEm)
% c<c<THY,
1) %4 8> 6y i}, BRILBIENH p, MEEAE o BRI o FHEERE
L B < Bo B, ALTBIENHE b, MBARFIE 115 BNHEBARE o BIREL

2) RILTENE 5, FBRMAFINE T s ROEEAREL 8 HFIIEREL
Heh G, = 3gh+c)g3h—c)—1zz2_

2(h—1)3
i AR (5) R—KFH, B
op, 1202 +28(h —1)® = 3(h+¢)(3h —¢)
Ba 24(h — (1 + a)? '
4 8> o B, By 2 o HIIEEREL
% 8 < fBo B, By B o BITREERL, HA 6o > 0.
a7, (h—1)?

28—  12(1+a) <0

fERLL, 8 Py =& 6 WK EL.
XAK (6) R—KFH, 5
O _ N, 1212 +28(h —1)3 = 3(h + ¢)(3h — ¢)
O ‘ 24(h = D)(1 + «)? )
W B> By B, Mg & o RO REL
X 8 < fo B, g 5 o MITREEEL.
Mg o (h=1?

a8 “12(1 + a)
TR, 8 N; 2 8 B E. B8 5 iEE.

<0
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HEH 5 LA, YN RRA R, MR ENRREAAH THERERIEY M. B
Riff, HRARREARK, BENHRME, FNE. XREAHEE H A ZERWANEN, HREERE
P B SE T BT ARG BB AR, RECT BB BIFRTN. HERVREIEEF - REER, FERER
MBEMERSHRBEBOT, WM SBAERD. X—FHRE B THERE RN R E R AT Hk
AP, L E MR R 2 AR I EMES AR RE R A, WML E R FIE. 2H%
FH NS RA R, & B T LA BN S OB KRR OB, B EBE M TEORE, IR sEa
R

4 H{ERH

2o BB T 3 AR R A 8 B R T B A A A e 6 R, TR kA B A X
B RBLRATRM. HAMRBE N = N =100, V' ~ U(100,160), c = 80. I 2 {31 T S E R BN BIEM R
TR R AL

il

B 2 NmEEREAYBEREN SR B 3 HERERRAAHEEHTHL R

B 2 M 3 GEBIT B 5, B HTHBE N MARMN, HERNRMTEM SN SMIEEEHREE
RILARIERTIRD. B, HERHREBUEI M SRS % A RBR XA A RT3 0
Mg/, R, SRR Y T BE K TE S A B R AR = B M.

e i
5 200

160

" 40
0 0

Sse =" Bl
0 40

4 BfrfanRRasENREHENM R LR B 5 B R AXH SR iR R m

B 4 ME 5 @ FERI R T T A RS A B B U A8 S R R . G R
W& AL AR A LA 3 0, BT a3 in, AR/ IR TE T REE B ah R I R A 3 o, 4
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B Pt AT 48 7 o B T B 4 4 DA T (RAIE B9 6 P T T B S T RAS R T B0 7 it R LA T 488 7%
BT B BR A IS, AT 308 A B o/

5 ZEitE5RE

ASCHFF T S AT A R A X & i m e YA SR A . i i e — e Y
FIFRGAE BB H S E A, MRIBTH R E RS RN BEERE R A ENEHREMIEENEERE, /T
EREBEIIZIATY, BEIEEN SEVIEIET . FPRNAE S EATE B e R EER M
A, HEFRADTEN T NETRENHL T, SEMH RSN B RN,

B a RR Y], BRI HCER SRS 2 A & FIELH SR B W TR EE (U IE W S T S, B
BEHA S RHERN RINIERE. BN, 28 RAREEATER E EE N, RABIERE TS
HERERMAE, W TEM S AT, eSS R T LUARIRRN R E ST, WEELH
WETALH H Y. SUTEE R HERME A B HERN REERE.

HHRERR AR, HRABNERBAAHTHEMSHEFE. B, WRHNEE
RIBAB e A REA XU A R R0, BAH THER R EKEH IS ERGE R AE. S
B RN AT REE S OB i A AT T 1 3RANA%  AMIESSE B A L AL Rt ™ i B R B R
WA K2, BHRERE A RBE SR, HE TR R AE S E RO O, REEmBE
&, RBELHIE.

RIGEA —HTH o] At — B85 B, 2T HERNRESME SR T, RAFmEmEsH
EREARATENHERERRI N SERIAE, NTRE RS TER, TUHREME MY, &
MHERR M AMEARE SR EBUE. IR, WY A RS B EE T A s B rin, frotdr-m
MEHERN S ERFHRENGEAREEMEREA. 55, X B E R TER TR AR R B E
JTTH.
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